
Your 60 second introduction
 At every NRG meeting, you will be given the opportunity

to introduce yourself and your business in a 60 second
introduction. 

Make the most of it. NRG meetings are a safe space for
you to build your confidence. 

 
When it comes to your intro you need to prepare,

practice and have a game plan. 
And even though you may feel like you've done it a

million times, you can always do it better. 

There are 3 important questions you
need to address:

Who are you?

What do you do?

What are you looking for?

Hi, my name is Tracey. I am the founder and owner
of FinanceCorp. 

I am a mortgage broker and I can help you with home
loans. 

If you are looking for a home loan or you need to
refinance, come and speak to me.

 



Define
the

problem

What do
you do?

But what
do you

actually
do?

Tell us a
success

story

What's
your goal?

Why are
you the
best?

What's
your

hook?

What do
you want?

Who are
you

again?

 
Now you have your basic introduction, think of
a few different variations to keep things

fresh. 

 



Your turn. Give it a go.

 
Does anyone else hate dealing with banks?

I know lots of people who do. I can help you
with home loans, refinancing, car loans,

personal loans without having to deal with a
bank. 

Over the last 11 years, I've learnt how to help
my clients save money

My latest client has saved $500 a month
refinancing his loan to get a better rate

My goal is to become the best lender in WA

I am the best becasue I deliver superior service
and I always put my client's financial well-

being first

At some point, every one of your will purchase
your own house or you will know someone who

will, and you will need finance to do it

And when you do, contact me because I am an
expert in what I do and I always put my clients

first

My name is Tracey Franco and I'm the owner
of FinanceCorp



So now that you know what to do,
here's what NOT to do

 Mistakes to Avoid:

Avoid the awkwardness, practice your introduction and time
yourself.

Going over 60 seconds

Yes, you only have 60 seconds, but try to avoid cramming 15
minutes of information into one minute.

Speaking too fast

You want your pitch to be easily understood by the audience and that
means try to avoid using words that will confuse the avergae person. The
last thing you want is for whoever is listening to you to feel dumb.

Using highly technical terms, acronyms or slang

This isn't a general conversation and you're not discussing the weather
(unless that's your job). Keep your introduction clear and focused.

Not being focused    

First, write down your pitch. Read it over. Have your family and
friends read it. Does it make sense? Does it flow? Practice. Keep
practicing until it becomes second nature. 

Not practicing what you're going to say

This is all about a face to face interaction. Having an easy, approachable,
conversational style will get you much further than an overly rehearsed
monologue. Show your passion and have fun with it.

Being robotic         

Ok, you've sold them on you... now how are they going to get a hold of you
when they decide they need you? Make sure you always have something to
pass on that will allow people to not only remember you, but contact you.

Not having a business card or other take-away

It does absolutely nothing for you to have a killer inroduction if you
never use it. 

Not saying anything  


